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R EGULARS

E-commErcE: 
ThE NEw Gold rush
The e-commerce secTor has become red 
hoT in india over The lasT few years, wiTh 
enTrepreneurs and invesTors scrambling 
To seT up new online venTures. buT sooner 
or laTer, They have To shifT Their focus 
from Top-line growTh and valuaTions To 
profiTabiliTy and susTainabiliTy To ensure 
Their long-Term survival
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